
North Shore Restaurant Group – Buyer Broker Program

Unlock Opportunity. Reduce Risk. Buy the Right Restaurant With Confidence.

At North Shore Restaurant Group, we understand that buying a restaurant is one of the most
exciting—and potentially overwhelming—decisions an entrepreneur can make. The Food &
Beverage industry is full of opportunity, but it also comes with hidden risks, complex
financials, operational challenges, and competitive market dynamics. Our Buyer Broker
Program is designed to guide buyers through every step of the purchase process with the
expertise, data, and negotiation power needed to secure the right deal.

Why Buyers Need a Dedicated Restaurant Broker

• Access to Off-Market & Pre-Market Listings
• Expert Valuation & Financial Review
• Operational & Location Assessment
• Negotiation Power
• End-to-End Deal Management

Our Advantage: Industry-Insider Expertise

North Shore Restaurant Group isn’t just a brokerage—we’re industry operators, analysts, and
dealmakers. Our team brings years of hands-on restaurant ownership, financial analysis, and
deep relationships across the industry.

Who This Program Is Built For

• First-time buyers
• Experienced operators
• Investors
• Franchise buyers
• Hospitality groups

What You Can Expect Working With Us

1 Buyer Strategy Session
2 Custom Deal Sourcing
3 Financial & Operational Analysis
4 Offer Structuring & Negotiation
5 Due Diligence Management
6 Smooth Closing & Transition Support



Your Success Is Our Business

Buying a restaurant should be exciting—not stressful. With North Shore Restaurant Group at
your side, you gain a trusted partner committed to helping you secure the right deal at the right
price.


